Challengeg

Training

CONSULTATIVE SELLING

N

D191SIASUN 5SlFTSUQ"|Qa
(AUZAL 3nenns 1AY)




Challenge

Training

dremsuigtusy “uuuldu” 1sudloamatamsueld “uniay”

tuUvuumsugivluldWudomsudanua S OuMSas e AUIEIRAUGUAKSDUSMISIWE VDETY

Ggd dnNvYaLdUYDVAUAIKSDUSMSLOUWE VA URTVIUMSAQSUTDBDUDVINAILAIUU

Wown@nssuuavanAIAUAsUTUDINLAY TAIUADVNSHUIE/ RIRUSMISALTNTDIAE:aNUISaDUEUDY
AUADYASAADADUIRFANUENIADEVIDIA G2EIKQTRINISIVLTULGIEDVMISUIEFUAHEDUSNSILUU
Hard Sells dUAUTU TWIATRFUU=thAOSYAUAILADYMSUDVENAT D1RrMIRLEsToNatunIsungLa:
asous:aumsainliidcagnAlaglidutd suduwans:nUCoLUSUGUDVIUAT La:NMWANLNIUDY

DVANS

dudutnuiegatrusiiuagogono:doviUatadaus Rnnurinu:Asdutumsidunuinuimsuie
MemswaunautBlIuRs WwanmM WoanAWaAUHIAILADYMSALADEY OpUaAUDVLA:aS1vAIU
WowalotRAuanmM awnsnlomsungdrgnUdUWUSAG LalWugaauiedlomsasivlomatumsso
$1/NJUUEUSAS QapadULAGNISUDNCDDINUS:aUMSIRG  dudvwadivnnuaiEounvavAns
aghodvdiu

—

agqus=avn (Objectives)

o IWBlRNINSUMSAUSULWUWUAIUS ANUIItoRanMsta:dauuangndaviunistdutiAiudnmn

v

AumMsyigLatiusSMsAUanApgIVbiDDEW

-~ - =

o IWalRNIINSUMSAUSUDAAUAGNG La:Anu:AHUN:audomsOURIRAIUSALLAIRUSMSAGAU
anm (have a good attitude and skills that are suitable for being a consultant and

v

providing good service to customers)

o WalRRLTSUMSDUSUTAILLLTD awisatinug ANULTRIUUS:gnAtStRiAaUs:Tosd 1Waadv

ADWWOWaTDIRaNADUAQAUTED

CONTACT —

. 089 -234 -3057 . info@challengeto.com . www.challengeto.com




Challenge

Training

LdorKangas

Day 1
wusAasdemsIIURHAIUSAUILA-USMISAIUgNA (Attitude of being a consultant and
service to customers)

o AWAVIA / HauUWsSIV / Audn WadavrKNARUSAUIMSUIETa:IsTNY

o AUdnukIMsuIg Gagols

o MsURIRFUEALIAWSDUTRUSNSAIERITOUUU TBTULAUNS (OMOTENASHI)

1Boudnnu:AS0udonstOURIRAUSnuMsUetoondw
o AAE:MSIINgNAIUs:LANdIva AdAULANchoAU tWatRFAUSALLa:thaus
duA/usSMsSagIasVld
o ofnu:MSWoLBEN (Deep Listening) WWalRIoHvAILADVNISALADSVUDVZNAN
o nnu:mMsdoansagvubius:ansnwadeinAla 4 C WaydetunisthlausduA1/usms
GoginvidiooBw

«  msiAnUAUAWRIRIAGANY: walduudNutuMstuUs:endd

Day 2
(BgusinaGnmsutaupaum / waanwunaenvidnagns dde SWOT Analysis
Anrnu:nstdudtiFU3nuiua:usms dewdvupvAnuundafio (Power of Trust)
o upanMw
o MuIMg
o sSSULdgUUAUA UISEINULAzN1SINVCIALHUIEU
Consultative Selling Show Case

asumsiSeus

sUuuumsissus (Methodology)

o Msussyngy 40 %

o MSMAYASSU taznsuaavAUAaRU 60 %

S=g:=LDanMsouUsy

2 du a1 09.00-16.00 u.

CONTACT —_—

. 089 -234 -3057 . info@challengeto.com . www.challengeto.com




