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"Don’t deliver a product,

Deliver an experience.”
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Top-Sales

“Satisfied”
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Standard

Non-Professional
“Unsatisfied”
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Train Image Trainer
* Imagine Image Consultancy (Malaysia)
* The New You Academy
Train the Trainer and Advanced Color
* Image Coaching Limited Partnership
Basic Professional Appearance / Business Etiquette / Dining Etiquette

*Institute of Image Training and Testing International [ITTI (Canada)
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